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MEMBERSHIP APPLICATION
National Auctioneers Association

n Check Enclosed   (U.S. dollars drawn on U.S. Bank)         n Credit   

n Cash   (please do not send cash through the mail) n Debit 

Credit/Debit Card Information
n AMEX n MC n VISA n DISCOVER

Credit Card # Exp. Date   month/year

Card Holder Name (Print)

Signature

Date Submitted Promotional Code

It is recommended that you indicate your specialties. 
This information is available on the NAA Web site where the public 
is able to do a search by specialty. You may choose UP TO FIVE.

n Antiques & Collectibles
n Appraisal
n Art & Galleries 
n Automobiles & Transportation 
n Benefit & Charity
n Business Liquidations
n Carnivals & Amusement Parks
n Collector Cars & Vintage

Equipment
n Computers & Electronics 
n Estate & Personal Property 
n Farm & Ranch 
n Government & Municipal 
n Heavy Equipment

n Industrial & Manufacturing
n Intellectual Property
n Laboratory & Pharmaceutical 
n Liquidation & Asset Recovery 
n Logging & Forestry
n Media 
n Numismatist 
n Office & Business Equipment 
n Real Estate, Commercial 
n Real Estate, Land 
n Real Estate, Residential 
n Restaurant & Food Industry 
n Trucks & Trailers

By completing and submitting this form, I hereby make application for membership in the National Auctioneers Association. If accepted, I will abide by its by-laws, support its objectives, comply with the NAA's code of ethics and pay the estab-
lished dues.—Contributions or gifts to National Auctioneers Association are not tax deductible as charitable contributions for income tax purposes. However, they may be tax deductible as ordinary and necessary business expenses subject to
restrictions imposed as a result of association lobbying activities. National Auctioneers Association estimates that the nondeductible portion of your dues paid this year - the portion which is allocable to lobbying - is 7%. —Upon submitting appli-
cation, member agrees to abide by NAA Code of Ethics which can be found at http://www.auctioneers.org/aboutNAA/ethics.cfm. 12-07

1Please complete
all five sections of
this form.

To apply for mem-
bership in the
NAA, choose one
of these applica-
tion methods:  
n Complete this form,

provide credit card
information, then FAX
to (913) 894-5281 

n Complete this form,
then MAIL with check
or money order to 
NAA Membership
8880 Ballentine
Overland Park, KS 66214 

STANDARD MEMBERSHIP TYPES
n AFFILIATE Individuals who are not Auctioneers, but who are involved in auction or auction-related business whith the

purpose to provide good and services to Auctioneers and the public.
$500

n ASSOCIATE Employees of Active Members who are not Auctioneers. Auction-related professionals representing the real
estate, finance and legal industries should apply for Associate membership.

$225

n VIRTUAL Virtual member is an active auctioneer receiving all correspondence through on-line and electronic formats. $225

n LIFE $5,000 
($1,000 every 5  months)

n REGULAR An active Auctioneer that subscribes to the NAA Code of
Ethics and embraces the NAA Mission and Vision.

n $300 (1 year)
n $535 (2 year)
n $725 (3 year)

n RETIRED Any active member who is 65 years or older and conducts 12 or fewer auctions per year. $175

RELATIONSHIP-BASED MEMBERSHIP TYPES
n MEMBER +

SPOUSE
An Active member and his/her spouse, significant other, or partner that subscribes to the NAA Code of
Ethics and embraces the NAA Mission and Vision.

$450

n SUPPORT TEAM Auction Support Staff (such as clerks, cashiers and ringmen)of an active NAA member. $125

OPTIONAL FEES
n AUXILIARY

MEMBERSHIP
Any person who has reached the age of 18 shall be entitled to join the Auxiliary upon recommendation of any
current NAA member or NAA Auxliary member.

$25

n NAF A voluntary donation to further support the National Auctioneers Foundation. $50

n PAC The Auction PAC is the political giving arm of the NAA. Contributions to the Auction PAC must be made
separate from membership dues. Only personal checks and checks from LLCs are accepted. Incorporated
businesses are prohibited by law from contributing to the Auction PAC.

PLEASE CHECK ONE. Membership in NAA is open to individuals, not companies.
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member profile

Reprinted with permission of 
Greenville, SC Journal
By April M. Silvaggio

Jake Ohlinger of Greenville, SC knows exactly
when he fell in love with that melodic banter. It
was in Iowa where he grew up. His father, a
farmer, would take his son along to the livestock
auction.

“I won’t ever forget this one Auctioneer in
particular, Jim Schaben,” Ohlinger said, as he told
the story recently during a break at the South
Carolina Auctioneers Association convention.
“He could lay it out there and bring it back in.”

From the time Ohlinger was about seven, he
knew that’s what he wanted to do, but there was
a problem. He had a severe stutter. “Everyone
wanted to help: my mom, dad, brothers, sisters,
aunts and grandmother. I had all the help I
wanted, but it wasn’t the right kind of help.”

So for years he quietly kept to himself, but his
likeable personality wouldn’t stay hidden, and in
high school he was elected president of his senior
class. He knew what he needed to do. After
graduating, he enrolled at the University of Iowa,
where he underwent intensive speech therapy
while earning a degree as a speech pathologist.
With his degree in hand, he began working in the
public school system with children who faced the
same challenges he battled as a child. Ad his confi-
dence grew, Ohlinger moved into the business
arena and spent 28 years with Proctor & Gamble
Co. in food and pharmaceutical manufacturing.

When the facility where he worked ceased opera-
tions in the late 1990s, he faced new opportu-
nities to reach for his childhood dream. Years in
the business world had empowered him and he
decided to enroll at the Southeastern School of

Auctioneering
in Greenville.
That was 10
years ago.

“I became
certified by the
state to stutter,
professionally,”
he said. He has
since returned
to the same
auction house
in Dunlop, IA
where he was
smitten as a boy
to orchestrate
the sale of cattle for local farmers, many of whom
he went to school with as a child. Today he has
done a variety of auctions from San Francisco to

New York City dealing with everything from
benefit items to estates. His biggest sale to date
involved the $1,025,000 sale of a home.

Hearing him work, it is often difficult to detect
the stutter at all. It is camouflaged by his steady
rhythm with some phrases that flow and roll. His
chant begins “Who’ll give a dollar. One dollar
bid, now two, now two, will you give me two?”

“Clarity, I have learned, is number one in

auctioneering,” he said. He has the kind of
charisma that makes folks want to bid $2 for a $1
bill. Often he’s asked if, like country music singer
Mel Tillis, his stuttering subsides while he is
working. He says no. 

“Different parts of the brain control different
items,” he said. “When you sing, you know the
words and the melody. When you speak, you are
always searching for the words, the ideas. That is
the difference.”

His quick wit often pulls the audience into a
stuttering joke before they know it. “I’m a
member of the National Stuttering Association,”
he said. “Our convention was scheduled to last

three days, but it took four.” His challenge to
others on dealing with challenges is simple. “You
have to face your obstacles,” he said. “If you don’t
face them, they will continue to be obstacles.”

Auctioneer Jake Ohlinger can be reached at
2jake@ohlinger.com.

Face your obstacles
South Carolina Auctioneer makes
his way in business despite a stutter

“You have to face your obstacles. If you
don’t face them, they will continue to

be obstacles,” said Jake Ohlinger.

Jake Ohlinger conducts benefit and real estate auctions.
(Photo by April Silvaggio.)


